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Overview
The EU referendum result meant the operating environment in
Q3 was perhaps one of the most uncertain of recent history.
Economic growth forecasts were swiftly downgraded in the wake
of the vote, and commentators were quick to highlight the
potential negative impact Brexit would have on the property
market across the UK and London specifically.
However, whilst we undoubtedly experienced buyers pull back
from the market in the immediate aftermath of the result,
sentiment now appears to be improving. Indeed, both the IMF
and Treasury have reversed their previous downgrades to
economic growth, and they are now broadly the same as they
were before. In addition, the results of August’s market sentiment
survey, published by the Royal Institute of Chartered Surveyors,
indicate that confidence continues to improve across the sector
following a significant drop after the referendum result.
Overall, growth across London remains robust with Nationwide
reporting annual growth of 7.1% in Q3, albeit this is moderation
from 9.9% recorded in Q2. Activity has curtailed, however this
was to be expected given the introduction of additional stamp
duty in April.
Specifically, CBRE continued to see robust demand in the
Midtown area in Q3, agreeing sales totalling £54million and
recording annual growth of 7% in average values. Our highest
value sale this quarter was £3,031psf, marking only the second
time that a sale of over £3,031psf has been agreed in our patch.
The lettings team also enjoyed a busy quarter, dominated by the
student market which contributed to agreed tenancies totalling
more than £75,000pw in Q3.
We hope you enjoy the latest edition of Our Patch, Our View. If
you would like any further information please do not hesitate to
contact a member of the team, whose details can be found at the
back of this report.

Jamie Gunning
Executive Director
T: +44 (0)20 7182 2005
E: jamie.gunning@cbre.com

4–5

Sales overview

Q3 2016 Sales snapshot

Buyer activity was robust
is Q3 and, despite the
uncertainty created by the
EU referendum, there is
evidence that sentiment is
now improving.

Total value of properties sold

£54.2m

Average £psf

£1,927

Average new build £psf

£2,088

Average resale £psf

£1,560

Highest £psf

£3,031

Average sales value

£2.4m

The third quarter was dominated by the EU
referendum, the result of which weighed on
buyer sentiment. Added to this was
additional stamp duty which the market
continues to adapt to. Despite this uncertain
backdrop CBRE nonetheless exchanged on
£54 million worth of residential property in
Midtown, broadly equivalent to Q2. This
is a strong indication that, in fact, buyer
sentiment has perhaps not been impacted
as much as the media reports and forecasts
suggest. This correlates with the most
recent survey from the Royal Institute of
Chartered Surveyors (RICS). The results
of its August Residential Market Survey
suggest confidence continues to recover
across the sector, following a significant drop
immediately after the referendum result.

6.9%

Sales values averaged £1,927psf in Q3, an
increase of 6.9% compared with the same
period of 2015 and the second highest
average value recorded. The highest was
£2,026psf recorded in Q4 2015. The highest
value sale this quarter was a three bedroom
penthouse in Covent Garden which sold for
just over £3,000psf. This marks the second
sale for over £3,000psf for CBRE West End.

£6.75m

Highest value sale this quarter
New build units accounted for 70% of sales
in Q3, with values averaging £2,090psf.
This is the highest new build average
value recorded CBRE in its Midtown patch.
In comparison, resale units sold for an
average of £1,560psf. Although the
highest value resale unit this quarter was
approaching £2,400psf.
Reflecting the high average value, sales
were typically weighted towards higher
values in Q3; half of all sales were for over
£2,000psf, compared with only 30% for
the same period of 2015.
Again, UK buyers were the most active in
the market in Q3 accounting for more than
40% of sales. Those from Asia accounted
for a further 17%.

Annual growth in average £psf value

West End values 2009 to present

Forecast
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Purchaser origin Q3 2016

Price range – Sales

Q3 2016
Q3 2015

% Percentage
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10
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5
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Sales forecast
The EU referendum result meant that we
were operating in one of the most uncertain
periods in recent history in Q3. However,
buyer sentiment is still strong and is now
turning more positive.
As previously stated, on balance we do
not expect a significant market impact as
a result of the UK’s vote to leave the EU.
We have revised our forecasts, but they
have remained broadly unchanged.
For prime central London we continue
to have a positive outlook and currently
forecast growth of 25% over the next five
years, down from 28% previously.

Case study:
Wardour Lofts
Wardour Lofts is a warehouse conversion in
the heart of Soho, making it an extremely
rare type of development. It has retained its
print work history and features exposed
brickwork, 200 year old reclaimed oak
flooring and an array of other strong design
statements. The development effortlessly
combines old with new and boasts interior
design by Barlow & Barlow and furnishings
by Design Haus Liberty. The four loft
apartments launched in September 2016
and have received a high level of interest.
The penthouse apartment has already been
sold and we do not expect the other three
apartments to remain on the market for long.
Please contact a member of the sales team
for further information.
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Lettings overview

Q3 2016 Lettings snapshot
110

Total number of properties let

As per the typical cycle
pattern, Q3 was dominated
by students who accounted
for more than 50% of
tenancies and contributed
to agreed lets totalling more
than £75,000pw.

Total rental value of property let*

£75,500

Average rental value per week

£745

Average size of rental property

723 sq ft

Highest rental value achieved

£84 psf

Overall, refurbished units attracted a strong
premium this quarter: agreed rents averaged
£843pw for refurbished units, equating
to an uplift of 23% on passing rents.
In comparison, passing and actual rents
for non-refurbished units were largely flat,
attracting a marginal uplift of 1%. This is
a clear illustration of the uplifts landlords
are potentially able to achieve when
refurbishing their units.

*Based on price per week

The lettings team agreed a total of 110
tenancies in Q3, although this is lower than
the same period of 2015, the value of
tenancies agreed, which totalled £75,500 per
week, is broadly in-line with the Q3 average
over the last several years and 9% up on Q2.
Rents in Q3 averaged £745pw, with a
weighting towards higher value units; over
40% of tenancies were over £600pw in Q3,
compared with a third in the same period of
2015. The highest value rental was achieved
for a three bedroom apartment in Fitzrovia.

42%

Proportion of tenancies over £600pw

£619

Average weekly rent paid by students

Number of
bedrooms

Average rent
(per week)

Studio

£417

One bedroom

£550

Two bedroom

£802

Three bedroom

£1,840

As is usual with the third quarter, students
dominated the market. Overall, students
accounted for half of lettings in Q3, paying
an average of £619pw. Within this market
there is an obvious preference for furnished
apartments, which accounted for 75% of
student lets this quarter. One or two bed
apartments were the most in demand from
the student market, also accounting for
three-quarters of tenancies. The majority of
students were also from overseas, with
two-thirds originating from Europe or Asia.
Domestic students accounted for 8% of lets
this quarter.
Overall, tenants from Europe accounted
for a third of lets in Q3. This was followed by
US and UK tenants who each accounted for
a fifth of total lets.
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Tenant origin Q3 2016

Tenant occupation Q3 2016

% Percentage

% Percentage

Price range – Lettings

Q3 2016
Q3 2015

34
21
19
17
4
4

Student
Finance
Tech/Media/Telecoms
Entertainment
Other
Property
Serviced Apartment
Retail/Fashion
Healthcare

51
17
14
6
3
3
2
2
2

% Percentage of lettings

30
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Americas
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Oceania
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5

<
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0
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0

Price range (£ per week)
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Lettings forecast
Going forward, we expect to see increasing
demand from professional tenants and
relocation agents – many of whom have
already been instructed by various high
profile companies to perform preliminary
searches for availability in the New Year.
With an increasing amount of new or
recently refurbished stock we also predict
that second hand properties may start to
experience slightly longer void periods and
minimal rental uplifts, with tenants
preferring newly refurbished units. As a
consequence, landlords may have to
upgrade their properties to ensure they
remain competitive in this marketplace.
The final quarter of the year is typically the
quietest as people hold off their searches
until the start of the New Year. However, we
saw a spike in demand last year from
tenants wanting to secure a new home
before Christmas, so the same could be
true this year.

Case study:
The Colyer, Great Newport Street
The Colyer is a boutique collection of 14
luxury apartments located close to Covent
Garden and Leicester Square. This historic
building in London’s theatre district was
once the site of Ken Colyer’s Studio 51
Jazz Club which hosted the likes of The
Beatles, The Rolling Stones and Eric
Clapton. The apartments have been lovingly
crafted by Johnson Naylor and comprise
a mix of studio, two and three beds.

We were then instructed to sell the end units,
which were sold off-plan to various clients.
The unit pictured below was sold to one of
our existing clients who instructed CBRE to
let and manage his unit. On completion,
we advised the client to dress the apartment
with high end furnishings and sourced a
reputable furnishing company in order to
maximise the appeal. The result was that the
apartment went under offer after only one
week of marketing, and demonstrates
CBRE’s holistic client service.
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Development Consultancy

Sales

Lettings

Property Management

Lisa Hollands

Shaun Macnamara

Mike Knowles

Rhonda Cole

Managing Director

Sales Manager

Lettings Manager

Head of Property Management

T: +44 (0)20 7182 2004
E: lisa.hollands@cbre.com

T: +44 (0)20 7420 3087
E: shaun.macnamara@cbre.com

T: +44 (0)20 7420 3032
E: mike.knowles@cbre.com

T: +44 (0)20 7519 5916
E: rhonda.cole@cbre.com

Jamie Gunning

James Burrows

Luke Mellor

Amy Warrington

Executive Director

Director

Lettings Valuer

Senior Property Manager

T: +44 (0)20 7182 2005
E: jamie.gunning@cbre.com

T: +44 (0)20 7420 3054
E: james.burrows@cbre.com

T: +44 (0)20 7420 3021
E: luke.mellor@cbre.com

T: +44 (0)20 7420 3081
E: amy.warrington@cbre.com

Guy Passey

Craig Simpson

Daniella Waterman-Collins

Vanesha Pancal

Senior Director

Associate Director

Senior Lettings Advisor

Management Assistant

T: +44 (0)20 7182 2394
E: guy.passey@cbre.com

T: +44 (0)20 7420 3007
E: craig.simpson@cbre.com

T: +44 (0)20 7420 3025
E: daniella.waterman-collins@cbre.com

T: +44 (0) 20 7420 3004
E: vanesha.pancal@cbre.com

Charlie Philip

Ben Kirtley

Jonathan Rogers

Director

Senior Sales Advisor

Lettings Advisor

T: +44 (0)20 7182 2442
E: charlie.philip@cbre.com

T: +44 (0)20 7420 3088
E: ben.kirtley@cbre.com

T: +44 (0)20 7420 3012
E: jonathan.rogers@cbre.com

David JW Smith

Samuel Aston

William Porritt

Director

Sales Advisor

Lettings Advisor

Client Services Manager

T: +44 (0)20 7182 2636
E: david.jw.smith@cbre.com

T: +44 (0)20 7420 3049
E: samuel.aston@cbre.com

T: +44 (0)20 7420 3082
E: william.porritt@cbre.com

T: +44 (0)20 7420 3031
E: connall.o’neill@cbre.com

James Mashiter

Jonathan Myers

Alex Evagora

Senior Surveyor

Sales Advisor

Lettings Advisor

T: +44 (0)20 7420 3018
E: james.mashiter@cbre.com

T: +44 (0)20 7420 3017
E: jonathan.myers@cbre.com

T: +44 (0)20 7420 3013
E: alex.evagora@cbre.com

Client Services

Connall O’Neill

Research

Rachel Mason

Jarryd Reay

Jennet Siebrits

Surveyor

Lettings Advisor

Head of Residential Research

T: +44 (0)20 7420 3079
E: rachel.mason@cbre.com

T: +44 (0)20 7420 3063
E: jarryd.reay@cbre.com

T: +44 (0) 20 7182 2066
E: jennet.siebrits@cbre.com

Tom Hayward

Scott Cabot

Senior Renewals Advisor

Associate Director

T: +44 (0)20 7420 3026
E: tom.hayward@cbre.com

T: +44 (0)20 7182 2362
E: scott.cabot@cbre.com

Lisa Priess
Lettings Administrator
T: +44 (0)20 7420 3048
E: lisa.priess@cbre.com

Laura Dunne
To learn more about CBRE Research, or to access additional research reports, please visit the Global Research Gateway at: www.cbre.com/researchgateway
CBRE Limited confirms that information contained herein, including projections, has been obtained from sources believed to be reliable. While we do not doubt their
accuracy, we have not verified them and make no guarantee, warranty or representation about them. It is your responsibility to confirm independently their accuracy and
completeness. This information is presented exclusively for use by CBRE clients and professionals and all rights to the material are reserved and cannot be reproduced
without prior written permission of CBRE. Some images are computer generated images for indicative purposes only. ©2016 CBRE Ltd.

Lettings Administrator
T: +44 (0)20 7420 3043
E: laura.dunne@cbre.com

